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Welcome New Members!

The West San Gabrlel VaIIey Assouatmn of REALTORS® welcomes
you to our family. We wish you the best of luck and look forward to
seeing you succeed. Please look for our educational classes to help you
grow in the real estate industry.

If you missed this orientation please join us for the next one in

January 2018 and February 2018. There is no orientation in December.
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NAR: Making a World

of Difference

The NAR Global mission is “to render the
global real estate markets accessible, profitable
and ethical for REALTORS® to conduct
business.” While in the U.S., we enjoy a
regulated and well developed real estate
industry, this is unfortunately not the case in
many overseas countries and therefore is one
of the main challenges many of our bilateral
partners face locally.

We are often asked what we do in the Global
department, and why it matters to the real
estate industry. Because of our success in

the United States, we are able to share our
best practices and experience with those
countries who need our help most. | want to
briefly highlight a success story which involves
NAR and our bilateral partner in Colombia,
FEDELONJAS, a consortium of 20 local real
estate associations. This is one of those stories
that makes me feel proud to work for NAR, an
example of tangible real success that proves
our work to be a life changing experience for
others.

Colombia

Colombia, just like many of its neighboring
countries in South America, does not have a
regulated real estate industry, it’s sort of a wild
wild west where consumer and professional

rights are often violated, it’s a market that can
never work as such. The need for regulation

Is key for an industry to develop and more
importantly, for a market to ensure security and
good practices between the different players.

With NAR’s support in 2016, FEDELONJAS
was able to access a Reaume Foundation

grant (created by and named after a past

NAR President) to launch a Plan for the
Modernization of the Real Estate Industry in
Colombia. Initiated at the NAR convention last
year in Orlando and recently launched at their
National Congress, FEDELONJAS built three
different teams to implement the whole project.
The overall plan includes actions involving
three different Business Areas:

- Legal. There is a team of Lawyers working on
a Proposal of Law for the Colombian Congress
regulating the Real Estate Industry. This
proposal includes:

- Industry Regulations protecting consumers
and professionals

- Real Estate License
- Real Estate Agent’s Public Registry

- International. This action line will connect the
Colombian Market to the world, increasing the
presence of International REALTORS® and
CIPS designees in the country, and enhancing
the relationships and attendance of Colombian
Real Estate Agents to NAR Business Meetings
and events.
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- Professional Skills. Helping the regional
boards, FEDELONJAS is developing a whole
line of actions & activities oriented to increase
the professional skills of the real estate agents
along the country. The main lines of this part
of the plan are:

- Training. Already designed and developed
National Training Plan with all the contents
needed to be a succesfull Real Estate Agent.
(Selling Skils, Legal, Financing, Taxes,
etc...) This plan includes the certification of
the teachers to bring the classes all over the
country.

- MLS. In less than one year, 6 new Regional
MLS created in different regions of Colombia,
which means that we have 10 MLS connecting
the Agents all over the country.

- Web. Using the MLS sources , we will launch
the FEDELONJAS web of properties before
end of this year, with real information about

listings all over the country.

- Tools. FEDELONJAS will implant some
cutting age technologies for the agents to help
increasing their productivity levels. (CRM,
Digital Marketing, etc....)

“In all of the three lines, the support and
vision of NAR it’s been abslolutely essential,”
said FEDLONJAS Advisor, Alfonso Gordon.
“NAR has been a continuous example on how
to implant the vision of the Real Estate in the
country, and much of the three lines of action
follows the structure and vision of the NAR
vision, boards, committess , etc.”

In all of the three areas, the support, vision and
structure of NAR has been instrumental and
we” re proud to say that Colombia”s real estate
market is now one step closer to the requested
professionalism and their voices will be heard at
a National level.
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YPN atPeace Over Violence

YPN co-hosted a pizza party and trick-
or-treat event for children of Peace Over
Violence clients. This was a chance to bring
joy to children that are in need of help due to
domestic violence. They were able to show
off their costumes and recieve candy in a safe
environment. The children had so much

fun and those helping with the event were
grateful for the extra hands and positive
attitudes. =
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NATIONAL
ASSOCIATION

OF REALTORS®
Issues

Understanding Buyer Preferences and Local Price Trends
Can Help REALTORS® Gain a Competitive Advantage

Rising home prices amidst tight inventory conditions are creating challenging
conditions for home shoppers, but understanding recent buyer preferences, and becoming
knowledgeable of where buyers may see the best return on their purchase over time, can
ensure real estate professionals are providing irreplaceable value to help their clients
achieve their goals.

Thatis according to speakers at a buyer preferences session organized by the REALTOR®
University Richard J. Rosenthal Center for Real Estate Studieshereatthe 2017 REALTORS®
Conference & Expo.

NAR’s Jessica Lautz, managing director of survey research and communications,
discussed the characteristics of today’s successful first-time buyers and the supply and
affordability obstacles they face trying to reach the market. She was joined by William
Doerner, a senior economist at the Federal Housing Finance Agency, who shared insights
on home price trends across the country, and explained how brokers and agents can use
FHFA'’s local home price indices to get a better pulse on price movements in their markets.

Lautz kicked off the session dispelling some often-repeated myths about the real estate
market, including millennials not wanting to own a home, consumers buying everything
online and the internet replacing word of mouth when it comes to finding a real estate
agent. She explained that household formation and more sales are being driven by the
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WSGVAR Global Business Council
Hosts Guests in November

The West San Gabriel Valley Association of REALTORS® welcomed the
Philippines’ Chamber of Real Estate and Builders’ Association, Inc. on
Thursday, November 9, 2017. They joined us for our MLS Breakfast Meeting
honoring our member veterans. It was a pleasure to have them with us and
we look forward to seeing them again in the future.

The Chinese Association of Real Estate Brokers and the New Taipei City Real
Estate Agent Association visited the West San Gabriel Valley Association

of REALTORS® on Friday, November 17, 2017. They enjoyed an authentic
Thanksgiving dinner with our Global Business Council. WSGVAR has been
the Ambassador Association to Taiwan since November 2009. It was great
having them here with us.
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Tech Summit

West San Gabriel Valley Association of REALTORS® hosted their
annual Tech Summit Wednesday, October 25, 2017, with over 60 people in
attendance. We'd like to give a special thanks to Advanced Group Property
Inspections for sponsoring breakfast, Olympus Escrow for sponsoring lunch,
and Reals Force, Inc. for sponsoring refreshments for the Summit. We'd

also like to thank all our speakers for giving their time and knowledge to our
members.
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January 5

January 9

January 10

January 12

February 9

Social Media Boot Camp

Commercial Seminar

CRMLS Training

Orientation

Orientation

February 13 Commercial Seminar

February 14 CRMLS Training

*Classes are subject to change. Please check for these changes at

https://goo.gl/QKW89G
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B3 est wishes from our
family to yours!



